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P E R F E C T / P O W E R S TA RT T R A C K I N G S H E E T

To achieve a Perfect Start, you’ll want to facial 15 customers within a two-week period.
To achieve a Power Start, you’ll want to facial 30 customers within a one-month period.



C A R E E R E S S E N T I A L S –  S U C C E S S TO O L S

21.

22.

23.

24.

25.

26.

27.

28.

29.

30.

31.

32.

33.

34.

35.

36.

37.

38.

39.

40.

41.

42.

Please note: The Company grants all Mary Kay® Independent Beauty Consultants a limited license to duplicate this document in connection with their Mary Kay businesses.This item should not be altered from its original form.

Customer/Prospective Team Member
Date of Appointment 

or Contact
Type of

Appointment
Phone Number

Follow-up
(Date)

Team-Building
Audiotape (Date)

Interview
(Date)

Next Steps

P E R F E C T / P O W E R S TA RT T R A C K I N G S H E E T ( C O N T. )


