16 CLASSES TO DIQ!!

Just to remind you how simple this business is...

Remember that success is only a  decision  away!!!

Reach deep down in your spirit and gut and decide that you will commit to do the work and then set up the time to get on the phone and book those classes...

Tell others your goal to become a Director and tell them your deadline....

"I am so excited to share with you my goal of becoming  a  Director by (June 30th!!!)   I am only 16 Classes away from Director Qualification.  You are one of the first people I thought of to be one of my 16 Hostesses because:   I know just how much you love the products (or you are someone I can always count on,  or YOU are so professional and sharp).  My goal is to have all my classes done by ____ ( ....you must have a deadline)    Now,________, for booking with me tonight you will automatically receive a $25 shopping Spree for holding your class during this time with at least 4 adult non-Mary Kay users and up to $100 FREE when we accomplish a couple other things.....   (e.g., $200 in sales, 2 future bookings, $100 in catalog sales)  Who do you know who is overworked, over stressed, and under pampered?   (help her build her list of gals)  Which is better for you, during the  week or the weekend.....Wed or Thurs….. 6:00 or 7:00 etc....”
 

Drop her a postcard immediately and get her guest list within the next 2-3 days....Work the list and if someone cannot come,  book them for a facial and your hostess can get credit... If your class only has 3 gals coming, then call them all and ask them each to bring a friend ...  Fill the class for your Hostess!!!  
 

Are you getting excited about booking?   Call me with your results....

Now think about it.   If those 16 classes have 4 people each  (mandatory to 
make this work) you have seen 64 women.  You will interview at least 2 from each class, that is 32.   The average is you will recruit 1 out of 4, and you will have 8 new team members.   That makes you a DIQ!

Now, here is the question.  How long do you want to take to hold the 16  classes.    Could you do a blitz and do it in one month or spread it out over 2 or 3?  

It’s up to you!    If you follow the following formula . . . you can do it in two months!!

Book 4 to HOLD 2 each week  (you just stay on the phone until you have 4 names in 4 spots . . . however long it takes each week!)

Your 3 goals:

sell sets




book 2 replacement classes




schedule 2 interviews  -  the hostess + one guest

Involve your Director in your interviews until you can do them yourself


Now,  once you reach DIQ - it is you + your 8  that will get to 30.  You need 21 more unit members.

At that point you are 42 classes from Directorship  (180 days!!!!)

 and your team members can help you do them!!!   Divide them up and have each team member do 6 classes and there you are with some to spare!!!  And of course you'll want to lead the way by doing another 16 yourself and you're well on you way to Fabulous 50's elite!!
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SUCCESS is a PLAN and a system to track your effort.    Focus on the effort and you’ll have the results.   

SET A  DEADLINE DATE!    When do you want to achieve the position?   How many classes will you hold each week?  Based on that, how many weeks will it take to do 16 Classes?   Who will you choose to hold you accountable?!!

    If it is to be, It’s to Me!
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