David Cooper: How to sell $1000 Week after Week

1.
Get excited about you

A.
Self Image

B.
Handling Rejection

i.
Concept vs. Personal Rejection

DON’T TAKE REJECTION PERSONALLY

When I learn to control my emotions, my daily consistency, and the quality of my skills, I will control my happiness and my income

C.
Self-Confidence

Self-Confidence is quickest achieved through a series of short-term successes                                                                                                     

Next 6 classes

Persist with perfect practice. I will spend 20 minutes A.M. and 20 minutes P.M. in front of my bedroom mirror, smiling, nodding and memorizing word for word 1-3 positive questions per page of beauty book and the 85-second close for 21 days.

Practice develops competence

Competence creates confidence

Hi _________ this is __________. I’m the Mary Kay Consultant in the area. I won’t keep you but a minute. Can you hear me okay? Great! I am so excited! I’ve been busy but I’m glad I stopped long enough to call you. All our hostesses are so thrilled because Mary Kay is giving away more to our hostesses holding classes in the next two weeks than you can imagine. For just holding a class with you and 4 adult guests receive free makeovers from me, you get your choice of either $40.00 in free product or %30 off of everything you order for the next three months. Wouldn’t either one be great? My datebook is kinda tight. Could you get a few friends together in the next 4 days or would next week really work better for you? Whichever seems better for you will certainly be fine with me. 

SHUT UP!!

From 48 hour booking blitz video:
Sets

Basic + Basic –skin care and color ($100)

Complete set  ($200)

Beauty Essentials Set---only set discounted –over $300 worth of product, discounted

3 guests, 100 each 

Benefits of MK

Money

Rewards, Prizes,  & Recognition

Quality of products

Personal growth

Quality of Training

Be Your Own Boss

MK Car Program

Script

Hi ________ this is ____________. I am so excited. I am having one of the happiest days I can ever remember in my Mary Kay business. I’m having a personal best booking contest with myself to hold the most classes in the next 10 days than I have ever held in a 10-day period. It could be a state record! 

I’m only calling those that I felt I could count on. It is so E-A-S-Y to get the guests there. All you have to say is come as you are and you’ll leave looking like a star. When you share your class with 4 or more adult non Mary Kay users you will receive $30 in free product or 30% off all your orders in the next 3 months. Wouldn’t either one be great? 

I appreciate you having a class, but I want to make it the easiest for your schedule. Would you rather have your class before the weekend, during the weekend, or would right after the weekend be best for you? Whichever seems easier for you will be fine with me.

Should average 75% of the first 10 people you call. 

________________-

“Believe, Dream, Take Action” Video

Dreams without action are only wishes

Matthew 6:33,  James 1:22,  2 Timothy 1:07,  Romans 12:9-11

My IQ is not nearly as important as by DQ—Discipline quotient

How long am I willing to forgo my potential of reaching this great maximum?

How much has your past procrastination already cost you?

